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The Fruits of Collaboration

Last time we met up with Mark Vittardi, he had 
recently reached a breaking point working dual 
careers as a personal bailiff and a REALTOR®. He 
found himself constantly fighting the clock (some-
thing many in real estate can relate to) and said he 
was no longer able to be the best version of himself 
for his family, friends, co-workers, or clients. 
 
Time management has been a major motivator 
for Mark in taking his business to the next level 
throughout the years. The solution to Mark’s time 
woes has consistently aligned with a more collabo-
rative approach to work—both gleaning from men-
tors and working with a team towards a common 
goal—something that has always appealed to him, 
even in his younger days as a competitive athlete.
 
A natural leader, even in his youth, Mark was 
never hesitant to step up and take on a heavy 
load of responsibility. After six years juggling a 
dual career, Mark stepped down as Judge Leslie 
Ann Celebrezze’s personal bailiff in the Cuyahoga 
County Domestic Relations Court to put his sole 
focus on his real estate career. As his real estate 
business continued to grow, he realized he needed 
to leverage his position to make best use of his time 
- ultimately forming the Vittardi Real Estate Group 
at Century 21 DePiero in 2018.
 
“I have been lucky to have such a strong mentor in 
Century 21 DePiero’s owner, Chris DePiero. Chris 
is a great friend, and a leader who leads by exam-
ple.” Mark is currently the top producing Century 
21 agent in the state of Ohio and has finished in 
the top three in production over the last four years 
as an individual agent. “Having a global brand and 
strong local reputation in the DePiero family has 
been a benefit to my success.”
 
The last we spoke to Mark, in 2018, he had recently 
earned the ACAR Tomorrow’s Leader Today award. 
Subsequently, at the suggestion of Mike Bankowski 
of Nations Lending, Mark ran for a Board of 

Directors position and was elected. He committed 
to becoming an active leader within the indus-
try and in 2019, was selected as ACAR’s Young 
Professional of the Year, which propelled him 
into the Ohio REALTORS® Leadership Academy. 
He was then given an appointment to be an Ohio 
REALTOR® Director and became the 2021 ACAR 
RPAC Chair.
 
“This commitment to leadership within our indus-
try has become a true passion of mine. Learning 
from leadership throughout the state and across the 
nation has been a rejuvenating force in my career. 
The relationships forged while serving on the ACAR 
board, ORLA class of ’20-’21, and various commit-
tees will no doubt continue to drive me to protect 
and support our industry for years to come.”
 



2020 certainly brought a variety of 
challenges, however, Mark embraced 
the difficult environment and leaned 
into the opportunity to get better 
as an individual to lead. Whether it 
was weekly team meetings via zoom, 
staying connected through client 
consultations, or engaging in various 
masterminds, Mark embraced his role 
and doubled down on his dedication.
 
The Vittardi Group has since grown 
to nearly twenty agents. “Our culture 
is loose and supportive, which pro-
duces creativity, individuality, and 
ultimately, productivity. Each one of 
our team members brings their own 
unique skills and personality, which 
we illuminate to best enhance their 
business,” Mark explains. “We aren’t 
driven by numbers; the numbers 
follow the relationships we have 
created. Those relationships trans-
lated into seven agents from our team 
eclipsing the $50M mark in 2020, 
combined. Achieving prominent 

status in our industry is even more 
gratifying when accomplished along-
side lifelong friends like Ryan Corrao 
and Mark Monaco.”
 
Mark is currently focusing on rein-
forcing all of those relationships by 
following up with every person in 
his database, whether a cold lead, or 
a loyal client. The extra effort and 
attention will certainly result in him 
achieving his production goals while 
strengthening the relationships he 
has built, not only over his career, but 
his entire life.
 
While Mark’s passion rests in serving 
people, whether it be his clients, 
fellow agents, or community, his main 
drive and motivation still revolves 
around his family – wife, Sarah, and 
their two daughters, Madelynn and 
Giada. “Since becoming a husband 
and father, my girls have become 
the reason I remain determined and 
present each moment of every day. 

A ‘family first’ mentality was instilled in me from a 
young age by my parents, Marty and Lynn Vittardi.”
 
In the end, the growth Mark has seen over the past 
few years stems from the collaborative environ-
ment he surrounds himself with. Whether through 
family, a strong network of partner vendors, or the 
positive and successful professionals he surrounds 
himself with every day, Mark emphasizes, “When 
we all work together, we win!”
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